SERVICES PROVIDED BY BARRY DELK





(www.Barrydelk.com)

SELLERS





*Consultation: Includes many topics, but primarily focus’ on maximizing your selling strengths or analyzing your equity situation as it relates to your ability to sell.

*Market Evaluation: Determines your home's value based on area sales and gauges it against current area demand and other variables.

*Advertising: 

- Broker Listing Cooperative or BLC (used by more than 4,000 area Realtors).  90% of all listed sales result from this in one manner or another.  The key is your home’s appeal when viewed.  My decades of advertising experience helps set your home above & apart from all other homes.
- Internet Exposure: our BLC service is linked to various Real Estate search engines.  The second you list your home, everyone with a computer will know about it.  You even have your own Virtual Tour, Website and text capacities for drive by lookers.

- Brochure box with flyers.  If the BLC & Internet do not do 
get buyer’s attention, this is the most effective next step. I 
spend over 400 hours 
a year doing this for sellers, for one 
reason, it can work.

- Direct Realtor contact with Realtors who have buyers 

matching your home's criteria in the BLC system, etc.

- Staffed Office: We provide a fully staffed office to service calls 

regarding your property seven days a week.  They also will assist 
you with setting showing appointments at your convenience.

- Details, Details, Details: We provide all the necessary forms needed for the sale and help organize all pre-closing items (Title work, inspections, disclosure forms, purchase agreements, listing agreements and dozens of other items that may be needed for the sale). Scheduling of events and coordinating times with you is also an essential service provided.

BUYERS

*Consultation: Usually includes a general analysis of your buying strengths, designed to maximize your buying capacity.

*Pre-Qualification: To determine the price range in which you can comfortably shop.

*Pre-Approval: Actually done by bank or mortgage lender. Increases your buying strength and is almost always requested by selling agents prior to receiving an offer.

*Provide information to you on homes that are for sale, that match your search criteria, such as price, location and more.

*Show you the homes you select from the provided information or other homes you may locate on your own.  This could be existing resale homes, repossessed homes, new homes or other.
*Show you any New Construction home you have an interest in and represent you if you decide to make a purchase.
*Provide a property valuation on the home you decide to buy before you make an offer. 

*Assist you in preparing a purchase agreement, and help facilitate the preparation and completion of all paperwork pertaining to the purchase of your new property (as permitted by law).

*Upon acceptance of an offer between you and the seller, monitor all pre-settlement (escrow) activities throughout the closing process as permitted by law or local practice.

*Keep you informed throughout the entire real estate purchase 

process.                 

